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Complete Healthcare for a Healthier Life
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HISTORY OF
DIRECT
SELLING -

Direct selling is one of the oldest and most trusted business
models in the world. It began as a person-to-person sales
concept where products and services were offered directly to
customers without retail stores. Over the years, direct selling
has evolved into a structured industry that empowers
individuals to start their own business with low investment and
high growth potential.
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FUTURE OF
DIRECT
SELLING

The future of direct selling is digital, transparent, and
opportunity-driven. With the growth of online platforms, social
media, and digital services, direct selling has expanded
beyond traditional methods. It is creating self-employment
opportunities, financial freedom, and flexible income models
for millions of people worldwide.
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ABOUT
DIGILIFEX
SERVICES

Digilifex Services Pvt. Ltd. is a modern direct selling and
service-oriented company focused on empowering
individuals through digital products, service solutions, and
business opportunities. Our goal is to combine technology with
entrepreneurship to create sustainable income models.

=
O
O
0
O
X
=
o
e
2
S
S




? DIGILIFEX
\%

” SERVICES PVT. LTD.
“-u\..,__‘__—‘ -

I

ABOUT US

Welcome to Digilifex Services Pvt. Ltd. — where innovation
meets care, commitment meets quality, and communities
are empowered to live healthier, happier, and more
prosperous lives.
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At Digilifex, we believe that modern solutions should create
real impact — whether it's in health, agriculture, home support,
marketplaces, or everyday services. Built around the core
philosophy of service with purpose, we bring together diverse
offerings under one trusted umbrella, designed for today’s
lifestyle and tomorrow’s opportunities.
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VISION

We envision a future where services are accessible,
communities are empowered, and well-being is
shared reality — not a privilege. By combining
innovation with empathy, we aim to create
ecosystems that enable growth, security, and joy in
everyday life.
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MISSION

Our mission is to uplift lives through compassionate
services and smart solutions — fostering health,
opportunity, and sustainable progress for
individuals, families, and communities.
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FREE
REGISTRATION

We offer a simple and hassle-free registration process
to start your journey with Digilifex Services Pvt. Ltd.

REGISTRATION
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www.digilifexpro.com




Package Name

ATMT (Zone-A)

Product Kit (Zone-A)

Product Kit (Zone-B)

Service Kit (Zone-C)

Price (%)

1800

1800

3600

5500

1000

1000

2000

3000

Validity

365 Days
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TYPE OF
INCOME -

¥¢ Cash Back Benefit
¢ Referral Benefit
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¢ Promotional Benefit
Y¢ Loyalty Benefit
Y< Repurchase Benefit

¥¢ Rank and Reward
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CASH BACK BENEFIT
2
ATMT (1800) |
2 Product Kit - 1800 /RP
Upto Package Validity
3 Product Kit - 3600 14 RP

4 Service Kit — 5500 21 RP
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REFERRAL BENEFIT

Package = Price L1 (RP) | L2(RP) L3(RP) L4 (RP) L5(RP)
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Zone-A 1800 50 RP 20 RP 20 RP 20 RP 20 RP

Zone-B 3600 100 RP 50 RP 50 RP 50 RP 50 RP

Zone-C 5500 150 RP /5RP /5RP /5 RP /5RP




PROMOTIONAL BENEFIT -
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ZONE-A (1800/-) :
- - X
&
E)
Level Benefit (RP) 3
2
1 1RP 3
2 2 RP
3 3 RP
4 4 RP
5 5 RP
Till the validity of independent distributorship
§ 6 RP
7 7 RP
8 8 RP
9 9 RP

10 10 RP
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PROMOTIONAL BENEFIT »
ZONE-B (3600/-)

Benefit (R.P) Daily Duration
2 RP
4 RP
6 RP
8 RP
10
12
14
16
18
20
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Up to the validity of Zone-B Package OR 3 Times
) benefit of Zone-B Package BV
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NOTE: One Direct sale of 3600 pack is required for one level benefit.



PROMOTIONAL BENEFIT -

ZONE-C (5500/-) %
S
Benefit (.P) Daily
)
1 3 =
g
2 6 2
2
3 9 -
4 12
5 15 Up to the validity of Zone-C Pack or 3 Times benefit
6 18 of Zone-C Package-BV
7/ 21
3 24
9 27
10 30
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LOYALTY BENEFIT
Benefit é
:
1to 4 0.5% RP S
5t0 8 0.75% RP
9t0 10 1% RP

NOTE:

v 1ts 10 level benefit

v Applicable on re-activate for all zone packages.

v It is must to 5 direct sales for loyalty benefit along with next zone activation also required.
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PRODUCT REPURCHASE BENEFIT»> ¢
Level Benefit Self BV (Monthly) %
L-1 3% :5;
L-2 3% 150 BV §
-3 3%
-4 4%
L-5 4%
6 29% 500 BV
-7/ 4%
-8 5%
L-9 5% 1000 BV

L-10 5%
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RANK AND REWARD

-
SILVER RANK -QUALIFICATION CRITERIA i
Qualification Self BV (Monthly) g
S
1 10 Sales -
2 50 Sales -
3 100 Sales 1000 BV
REWARDS

v Silver Pin

v¢ Bike Fund = 5% C.T.O / monthly

¢ National Tour

Equally distribute among all Silver / monthly
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www.digilifexpro.com

1 5 Silver

REWARDS

v Gold Pin

¢ Car Fund — 3% C.T.O / month

¢ International Tour

Equally distribute among all Gold / monthly.
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DIAMOND RANK QUALIFICATION CRITERIA 5
=

1 3 Gold 2000 BV

REWARDS @,

¢ Diamond Pin * o@ E - .

¥¢ House Fund — 2% C.T.O / month < ®,

v¢ International Tour ‘

Equally distribute among all diamond / monthly.
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TERM & CONDITION -

1- Distributor must re-activate their code within the validity of
Package or as per capping eligibility.

2- One direct sale is mandatory for each ZONE level benefit.

3- Capping three times (3X) of your package then re-activate your
distributorship.
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4- Deduction 10% on your income as TDS and processing charge.

- Two direct sales is must within 90 days from the date of
activation for regular withdrawal of promotional benefit.

6- Payout weekly on every saturday — withdrawal on every Friday.

6- Closing of business on every Friday & every last date of the
month.

7- 1RP = 1RS. All calculations depend upon products busines volume.
8-Repurchase benefit is not include in your team creation benifit as
3x according to your package.
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' THANK YOU

Thank you for your time and attention.
We look forward to growing together with DigiLifex Services.
Success Starts Here!

Q@ Lucknow, Uttar Pradesh @ www.digilifexpro.com
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